
27 July 2017

NLMK 

Q2 & H1 2017 IFRS Results

1



This document is confidential and has been prepared by NLMK (the “Company”) solely for use at the presentation of the Company and may not be reproduced, 
retransmitted or further distributed to any other person or published, in whole or in part, for any other purpose.

This document does not constitute or form part of any advertisement of securities, any offer or invitation to sell or issue or any solicitation of any offer to purchase or 
subscribe for, any shares in the Company or Global Depositary Shares (GDSs), nor shall it or any part of it nor the fact of its presentation or distribution form the basis of, or 
be relied on in connection with, any contract or investment decision.

No reliance may be placed for any purpose whatsoever on the information contained in this document or on assumptions made as to its completeness. No representation 
or warranty, express or implied, is given by the Company, its subsidiaries or any of their respective advisers, officers, employees or agents, as to the accuracy of the 
information or opinions or for any loss howsoever arising, directly or indirectly, from any use of this presentation or its contents. 

The distribution of this document in other jurisdictions may be restricted by law and any person into whose possession this document comes should inform themselves 
about, and observe, any such restrictions. 

This document may include forward-looking statements. These forward-looking statements include matters that are not historical facts or statements regarding the 
Company’s intentions, beliefs or current expectations concerning, among other things, the Company’s results of operations, financial condition, liquidity, prospects, growth, 
strategies, and the industry in which the Company operates. By their nature, forwarding-looking statements involve risks and uncertainties because they relate to events and 
depend on circumstances that may or may not occur in the future. The Company cautions you that forward-looking statements are not guarantees of future performance 
and that the Company’s actual results of operations, financial condition and liquidity and the development of the industry in which the Company operates may differ 
materially from those made in or suggested by the forward-looking statements contained in this document. In addition, even if the Company’s results of operations, financial 
condition and liquidity and the development of the industry in which the Company operates are consistent with the forward-looking statements contained in this document, 
those results or developments may not be indicative of results or developments in future periods. The Company does not undertake any obligation to review or confirm 
analysts’ expectations or estimates or to update any forward-looking statements to reflect events that occur or circumstances that arise after the date of this presentation.

By attending this presentation you agree to be bound by the foregoing terms.
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STEEL DEMAND CONTINUES TO RECOVER 

USA demand: +7% on strong offtake from construction and machinery

EU demand: +2% improves on demand from autos, capital goods, and 

housing 

Russian demand improves on better machinery sector

Chinese exports retreated by 30% from its 2015-16 record levels

– Capacity closures (133 mtpa in 2016-5M’17) and demand recovery

Protectionism continues to gain momentum 
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PRICING ENVIRONMENT NORMALIZES

Raw materials prices range bound after large swings in 2015 and 2016 

Inventories across regions continue to remain low supporting steel prices

in both home (EU, US) and export markets

Price premiums in the US expanded on better demand and renewed 

protectionism fears

Russian domestic prices softened on destocking and weaker RUB but still 

remain above export benchmarks
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0,6

0,7

0,8

0,9

1,0

1,1

Ja
n
-1

5

Fe
b

-1
5

M
a
r-

1
5

A
p

r-
1
5

M
a
y-

1
5

Ju
n
-1

5

Ju
l-

1
5

A
u
g

-1
5

S
e
p

-1
5

O
ct

-1
5

N
o

v-
1
5

D
e
c-

1
5

Ja
n
-1

6

Fe
b

-1
6

M
a
r-

1
6

A
p

r-
1
6

M
a
y-

1
6

Ju
n
-1

6

Ju
l-

1
6

A
u
g

-1
6

S
e
p

-1
6

O
ct

-1
6

N
o

v-
1
6

D
e
c-

1
6

Ja
n
-1

7

Fe
b

-1
7

M
a
r-

1
7

A
p

r-
1
7

M
a
y-

1
7

Jan’15=1

Source: Bloomberg (USA stocks data)

399

552

583

676

465

572

397

438

200

250

300

350

400

450

500

550

600

650

700

Q1'15 Q2'15 Q3'15 Q4'15 Q1'16 Q2'16 Q3'16 Q4'16 Q1'17 Q2'17

Source: SBB, Metal Bulletin

Prices in NLMK’s home markets vs. export benchmarks

$/t 

USA

EU 
Russia

China, FOB



Shipments growth driven by sales to home markets*
M T

Q2’17 SALES: BETTER MIX AND VOLUMES IN THE HOME MARKETS

Sales increase driven by home markets (+19% qoq) on stronger 

demand in Russia and by export sales (incl. Q1 sales recognition) 

Product mix improved with 20% qoq growth in finished steel sales  

Strong sales driven by Russian divisions and resilient NLMK USA 

performance

– Russia: improved demand for flats and longs

– USA: higher demand and shipments of HVA products while flat in total volumes
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Strong sales driven by Russian divisions   
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STRATEGY 2017: STRONG DELIVERY ON ANNUAL TARGETS

In H1’17 NLMK has achieved 63% of Strategy 2017 targets for the year

– Effects accelerated in Q2’17 with $106 m gains, up from $57 m in Q1’17

$125 m gains from investment projects realized in H1’17:

– $119 m from new pellet plant and iron ore output growth

– $5 m from steelmaking slag processing

Additional investment projects will bring more gains in H2’17: 

– PCI technology successfully launched at BFs 6-7 in the end of June 2017

– 60 MW energy generator to be commissioned in Q4’17

$38 m gains from operational efficiency projects:

– 359 new projects launched in H1’17

– $24 m of savings from technology / energy management, including

Steel productivity growth with +100 k t of slabs per year 

New process: Coke recycling on BF-7 to improve efficiency coke consumption

– $13 m of savings from auxiliary processes
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63% of annual targets achieved in 6 months 2017  
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PELLETIZING PLANT AND FINES OUTPUT GROWTH 

8

Pelletizing plant operates at full capacity 

– May-June ‘17 average utilization is ~100% with max. daily output of 20 kt

Growth in pellet output: 2017 production target revised upwards to 6 mt 

Q2’17 pellets cash costs: $26/t delivered to steel mill

Pelletizing plant’s profitability (EBITDA) of $45/t in Q2’17

Further production growth to ensure full sufficiency in fines and pellets

– Phase 2 of high pressure grinders project started in Q2’17 targeting additional capacity 

of 0.7 mtpa in 2018 (~100% coverage in iron ore concentrate)

– Launch: Q4’17

– Estimated EBITDA contribution: c.$25 m in 2018

Pelletizer output ramp-up has been achieved
M T
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MARKETS

Global pricing environment to stabilize with downside risks from seasonal demand slowdown and softer raw materials

Russia: apparent demand to recover on better construction demand and lower inventories 

Europe: demand growth to level off due to seasonal slowdown  

USA: demand recovery, supply discipline and ongoing trade actions supporting price premiums

OPERATIONAL RESULTS

Group’s capacity utilization to remain high

Sales volumes to be supported by better demand in our home markets

9

OUTLOOK  



Market review 

Operating highlights

 Q2’17 Financials

Business divisions results 

Annex

Q&A 

SERGEY KARATAEV 

Acting CFO

10



1,5

0,4

Q
1
'1

4

Q
2
'1

4

Q
3
'1

4

Q
4
'1

4

Q
1
'1

5

Q
2
'1

5

Q
3
'1

5

Q
4
'1

5

Q
1
'1

6

Q
2
'1

6

Q
3
'1

6

Q
4
'1

6

Q
1
'1

7

Q
2
'1

7

FINANCIAL HIGHLIGHTS

Strategy 2017 effects support profitability in weaker price conditions

– Revenue $2,544 m (+18% qoq)

– EBITDA: $603 m (-2% qoq)

– EBITDA margin: 24% (-5 pp qoq)

– Net income:                                 $342 m (+6% qoq)

Moderate capex and low leverage resulted in solid FCF

– Capex $110 m (+15% qoq)

– Free cash flow* $325 m (+56% qoq) 

– Net debt / EBITDA: 0.4x (flat, qoq)
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Narrowing price/cost spreads weigh on margins 

* Free cash flow =  operational cash flow minus capex minus advances for VAT payments 
on imported equipment minus net interest payments

Q2’17 leverage remains low 
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DanSteel
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EBITDA MARGIN NARROWED DUE TO PRICE SPREADS
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EBITDA by divisions 
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EBITDA margin by divisions

Strong sales, better product mix and strategy effects partially offset 

narrower cost/price spreads

Russian Flat Products EBITDA down on price spreads

– (-) Spreads narrowed mainly due to expensive feedstock (coal, work in 

progress) formed in Q1 (-$77 m impact) 

– (-) Stronger RUB weighed on negatively on division’s exports profitability 

– (+) Volumes increased +8% (incl. +19% for HVA products) 

Russian Long Products profitability lower on price spreads

– (+) Strong sales (incl. recognition of Q1 sales) on the back of high season

– (-) Narrowed price spreads offset volume growth

Mining Division keeps rising profits on pelletizing plant ramp-up  

– (+) Pellet plant’s effects (+$68 m to division’s EBITDA) fully off-set price 

decline 

NLMK USA margins stood at 14% 

– (-) Narrowed price spreads due to expensive slab feedstock 

– (+) Improved product mix 

NLMK Dansteel margins down to breakeven on lower sales 

– (-) Decrease in sales due to maintenance work



Q2’17 STRONG FREE CASH FLOW GENERATION

Net operating cash flow expanded by 45% qoq to $450 m:

– Limited cash outflow for working capital financing while sales surged +14% 

– Slabs stock accumulated at NLMK USA   

Moderate capex of $110 m (+15% qoq and -31% yoy )

Free cash flow increased by 56% qoq to $325 m
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Q2’17 CF bridge

EBITDA

Net working capital change

Other non-cash items*

Income tax

NET OPERATING CASH FLOW

Net interest

Capex**

FREE CASH FLOW
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FREE CASH FLOW TO EQUITY

* Oher income/(expenses)
** Including capitalized interest of $6m
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RUB bonds ECA lines Eurobonds (USD) Revolvers for W/C funding

1 449

898

1 662

54
385

450 9

Liquid assets Q3'17 Q4'17 Q1'18 Q2'18 12 months

DEBT PORTFOLIO MANAGEMENT 

Net debt / 12M EBITDA: 0.4x 

– Net debt: $1.05 bn (+12% qoq)

– Total debt: $2.41 bn (+3% qoq)

Short-term debt (excluding working capital financing) of $691 m 

fully covered by robust liquidity position

Liquidity and short-term debt* 

Debt maturity

$ M

$ M

Available credit lines 

*Excluding interest payments
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Weighted average cost of debt portfolio* 

%

*Excluding NBH

4.4%

1.3%

9.6%

USD Eurobonds + Revolvers

EUR Revolver credit lines

RUB BO Bonds

3.8 % 
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19%
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7%4%
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7%

14%

6%

RUSSIAN FLAT PRODUCTS

Increase of sales by 8% qoq

– (+) Sales to 3rd party up by 8% due to seasonally uptick in demand in Russia

– (+) Increase of semis shipments to captive by 9% qoq

Revenue was up by 14% qoq on strong sales and prices 

– (+) Revenue from 3rd party up by 13% fueled by growth of domestic sales

– (+) Increase of intersegmental revenue by 17% on back of higher slab deliveries to 

NBH and subsidiaries

EBITDA decreased to $344 m 

– (+) Sales volume and structure

– (-) Narrowing price spreads due to high cost feedstock formed in Q1 

– (-) One-time factors, incl. maintenance expense
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Revenue and EBITDA

Revenue & steel sales

Cost of sales in Q2’17

22% 24% 28% 30%

17% 13% 13% 11%

21% 23% 20% 19%

6% 9%

40% 40% 32% 32%

3 074   3 327   1 714   1 957   

Sales volume

Q1'17

Sales volume

Q2'17

Revenue

Q1'17

Revenue

Q2'17

HVA Semi-finished HRC Other operations* Semies to captive

$1,452 m

*Revenue from the sale of other products and services

+8% +14%

Iron ore, 19%

Coke & coal, 28%

Scrap, 7%

Ferroalloys, 4%

Other raw mat, 9%

Electricity, 3%

Natural gas, 3%

Other energy, 0.4%

Personnel, 7%

Other exp. & changes

in inventories, 14%

Depreciation, 6%

ХХ% EBITDA margin

+9% +17%

+19% +19%
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19%
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Sales volume

Q1'17

Sales volume

Q2'17

Revenue

Q1'17

Revenue

Q2'17
Long products Metalware Billets Scrap and other*

RUSSIAN LONG PRODUCTS

Long steel sales spiked by 98% qoq

– (+) Seasonally strong demand both in Russia and in export markets

Revenue up by 90% qoq

– (+) Strong 3rd parties sales

– (+) Increase of inter-segment volumes due to seasonally high scrap processing

EBITDA down to $15 m due to 

– (-) Narrowing price spreads on Russian market

– (+) Higher growth in sales volumes 
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Revenue and EBITDA

Revenue & steel sales

Cost of sales in Q2’17

* Revenue from the sale of scrap, other products (ex. by-products) and services

+98% +90%

$456 m

Scrap, 63%

Ferroalloys, 2%

Other raw mat, 1%

Electricity, 4%Personnel, 5%

Other exp. & changes

in inventories, 20%

Depreciation, 4%

ХХ% EBITDA margin
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79

75
95

46

102

-2% 17% 12% 11% 6% 3%

-20000%

-15000%

-10000%

-5000%

0%

0,0

100,0

200,0

300,0

400,0

500,0

600,0

700,0

Q1'16 Q2'16 Q3'16 Q4'16 Q1'17 Q2'17

Revenue from intersegmetal sales Revenue from third parties



57 75 91 95
168 175

0,0

50 ,0

100,0

150,0

200,0

250,0

300,0

EBITDA

82 107 113 129 234 242

25
38 57 46

4 7

53% 52% 53% 54% 71% 70%

-20000%

-15000%

-10000%

-5000%

0%

0,0

50 ,0

100,0

150,0

200,0

250,0

300,0

Q1'16 Q2'16 Q3'16 Q4'16 Q1'17 Q2'17

Revenue from third parties Revenue from intersegmetal sales

5%

16%

20%

21%

38%

MINING

Sales volumes up by 6% qoq

– (+) Increase of concentrate production due to operational efficiency

– (+) Pelletizer ramp up to nominal capacity, pellets sales up to 1.6 mt

Revenue up by 5% qoq

– (+) Increase in sales volumes – up by 6% 

– (+) Improved product mix as pelletizing plant reached full capacity  

– (-) Decrease of iron ore prices qoq

EBITDA margin 70%

– (+) Improved sales mix due to pellets sales increase
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Revenue and EBITDA

Revenue & sales

Cost of sales in Q2’17

100% 100% 95% 94%

0%

4 127   4 392   238   249   
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100 %

Sales volume

Q1'17

Sales volume

Q2'17

Revenue

Q1'17

Revenue

Q2'17

Iron ore sales to Lipetsk site Iron ore sales to third parties Other operations*

* Other operations include limestone, dolomite and other sales

$97 m

+6% +5%

Other raw mat, 5%

Electricity, 16%

Personnel, 20%Other exp. & changes

in inventories, 21%

Depreciation, 38%

ХХ% EBITDA margin
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44% 47% 51% 53%

55% 53% 47% 45%

562 559 399 436

Sales volume

Q1'17

Sales volume

Q2'17

Revenue

Q1'17

Revenue

Q2'17

HVA HRC Other operations*

NLMK USA

Q2’17 sales flat qoq

– (+) HVA sales gained 6% qoq

– (+) Strong demand from key clients - construction and pipe-makers

Revenue grew 9% qoq on strong prices and improved product mix

EBITDA went down by 9% qoq and margins contracted to 14% on 

narrowing price spreads

19

Revenue and EBITDA

Revenue & steel sales

Cost of sales in Q2’17

0% +9%

14%

1%

55%
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7%

17%

4%

$371 m

Scrap, 14%
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Depreciation, 4%
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ХХ% EBITDA margin



NLMK DANSTEEL

Segment sales down by 16% qoq

– (-) Maintenance activities in the end of Q1’17

Revenue down by 4% qoq

– (-) Decrease in sales volumes

EBITDA down on sales decrease
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Revenue & steel sales
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80%
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12%

1%

$91 m

Other raw mat, 80%

Electricity, 1%

Personnel, 7%

Other exp. & changes

in inventories, 12%

Depreciation, 1%

Revenue and EBITDA Cost of sales in Q2’17

* Revenue from the sale of scrap, other products and services

ХХ% EBITDA margin
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Market review 

Operating highlights

Q2’17 Financials

Business divisions results 

 Annex

 Q&A 
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Steel production

4,08

3,13

0,80

0,15 0,06

qoq: -2% 

yoy: -3%
qoq: -7% 

yoy: -5%

qoq: +28% 

yoy: +7%
qoq: -15% 

yoy: -15%
qoq: +6% 

yoy: +11%

0,00

0,50

1,00

1,50

2,00

2,50

3,00

3,50

4,00

4,50

NLMK Group Russian flat

products

Russian long

products

NLMK USA NBH

Q2 2016 Q1 2017 Q2 2017

2,00

0,94
0,67

0,56

qoq: +8% 

yoy: +1%

qoq: +98% 

yoy: +47%
qoq: -4% 

yoy: +1%
qoq: -7% 

yoy: -10%

0,00

0,50

1,00

1,50

2,00

2,50

Russian flat

products

Russian long

products

NLMK USA &

Dansteel

NBH

Q2 2016 Q1 2017 Q2 2017

Sales to external customers by segments

* Include sales slabs to NBH

NLMK sales to the Russian market
by sector by product type

73%

13%
14%

0%

20%

40%

60%

80%

100%

Sales by

industries in

Q2'17

Pipe

producers

Machine

building

Construction

and

infrastructure

59%

35%

7%

Sales by

product type in

Q2'17

Semi-finished

Long

products and

metalware

Flat steel
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Sales structure by product

Revenue by product

41% 38% 37%

28% 32% 32%

24% 25% 23%

7% 6% 8%
1,87 2,16 2,54

Q2'16 Q1'17 Q2'17

Other

products*

Semis

Ordinary

products

HVA

1,28   1,12   1,25   

1,30 1,32 1,68

1,36   1,24   1,26   

3,94   3,68   4,19   

Q2'16 Q1'17 Q2'17

Semi-

finished

Ordinary

products

HVA

Steel product sales by region

Revenue by region

1,33 1,01
1,49

0,96
0,91

0,87

0,40 0,70
0,57

0,62 0,64
0,65

0,64 0,41
0,62

3,94   
3,68   

4,19   

0

1

1

2

2

3

3

4

4

5

Q2'16 Q1'17 Q2'17

Others

N.America

M. East*

EU

Russia

0,72 0,71 0,93

0,35 0,41
0,460,16 0,34
0,280,36

0,45
0,49

0,27
0,25

0,391,87
2,16

2,54

0

1

2

3

Q2'16 Q1'17 Q2'17

Others

N. America

M. East*

EU

Russia

M t M t

$ M $ M
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NBH Rolled product sales

NLMK USA and NLMK Dansteel salesNBH financial results

Slabs sales from Russian Flat Division

443 471 390

665 647
582

449 393 551

148 139 136

1 705 1 651 1 659

0

200

400

600

800

1 000

1 200

1 400

1 600

1 800

 -

 200,0

 400,0

 600,0

 800,0

 1 000,0

 1 200,0

 1 400,0

 1 600,0

 1 800,0

Q2'16 Q1'17 Q2'17

To third parties NBH NLMK USA NLMK Dansteel

QoQ

Total +1%

NLMK 

Dansteel
-2%

NLMK USA +40%

NBH -10%

To third 

parties
-17%

334

8

397

16

411

7
0

250

500

Revenue

Q2'16

EBITDA

Q2'16

Revenue

Q1'17

EBITDA

Q1'17

Revenue

Q2'17

EBITDA

Q2'17

283 278 257

215 213 204

97 91
80

19 16
15

614 599
556

0,001,292,583,875,166,457,749,0310,3211,6112,9014,1915,4816,7718,0619,3520,6421,9323,2224,5125,8027,0928,3829,6730,9632,2533,5434,8336,1237,4138,7039,9841,2742,5643,8545,1446,4347,7249,0150,3051,5952,8854,1755,4656,7558,0459,3360,6261,9163,2064,4965,7867,0768,3669,6570,9472,2373,5274,8176,1077,3978,6879,9781,2682,5583,8485,1386,4287,7189,0090,2991,5892,8794,1695,4596,7498,0399,32100,61101,90103,19104,48105,77107,06108,35109,64110,93112,22113,51114,80116,09117,38118,67119,95121,24122,53123,82125,11126,40127,69128,98130,27131,56132,85134,14135,43136,72138,01139,30140,59141,88143,17144,46145,75147,04148,33149,62150,91152,20153,49154,78156,07157,36158,65159,94161,23162,52163,81165,10166,39167,68168,97170,26171,55172,84174,13175,42176,71178,00179,29180,58181,87183,16184,45185,74187,03188,32189,61190,90192,19193,48194,77196,06197,35198,64199,92201,21202,50203,79205,08206,37207,66208,95210,24211,53212,82214,11215,40216,69217,98219,27220,56221,85223,14224,43225,72227,01228,30229,59230,88232,17233,46234,75236,04237,33238,62239,91241,20242,49243,78245,07246,36247,65248,94250,23251,52252,81254,10255,39256,68257,97259,26260,55261,84263,13264,42265,71267,00268,29269,58270,87272,16273,45274,74276,03277,32278,60279,89281,18282,47283,76285,05286,34287,63288,92290,21291,50292,79294,08295,37296,66297,95299,24300,53301,82303,11304,40305,69306,98308,27309,56310,85312,14313,43314,72316,01317,30318,59319,88321,17322,46323,75325,04326,33327,62328,91330,20331,49332,78334,07335,36336,65337,94339,23340,52341,81343,10344,39345,68346,97348,26349,55350,84352,13353,42354,71356,00357,29358,57359,86361,15362,44363,73365,02366,31367,60368,89370,18371,47372,76374,05375,34376,63377,92379,21380,50381,79383,08384,37385,66386,95388,24389,53390,82392,11393,40394,69395,98397,27398,56399,85401,14402,43403,72405,01406,30407,59408,88410,17411,46412,75414,04415,33416,62417,91419,20420,49421,78423,07424,36425,65426,94428,23429,52430,81432,10433,39434,68435,97437,26438,54439,83441,12442,41443,70444,99446,28447,57448,86450,15451,44452,73454,02455,31456,60457,89459,18460,47461,76463,05464,34465,63466,92468,21469,50470,79472,08473,37474,66475,95477,24478,53479,82481,11482,40483,69484,98486,27487,56488,85490,14491,43492,72494,01495,30496,59497,88499,17500,46501,75503,04504,33505,62506,91508,20509,49510,78512,07513,36514,65515,94517,22518,51519,80521,09522,38523,67524,96526,25527,54528,83530,12531,41532,70533,99535,28536,57537,86539,15540,44541,73543,02544,31545,60546,89548,18549,47550,76552,05553,34554,63555,92557,21558,50559,79561,08562,37563,66564,95566,24567,53568,82570,11571,40572,69573,98575,27576,56577,85579,14580,43581,72583,01584,30585,59586,88588,17589,46590,75592,04593,33594,62595,91597,19598,48599,77601,06602,35603,64604,93606,22607,51608,80610,09611,38612,67613,96615,25616,54617,83619,12620,41621,70622,99624,28625,57626,86628,15629,44630,73632,02633,31634,60635,89637,18638,47639,76641,05642,34643,63644,92

Q2'16 Q1'17 Q2'17

HRC Plates & ingots Coated CRC

QoQ

Total -7%

CRC -10%

Coated -13%

Plates 

&

ingots

-4%

HRC -8%

278 311 295

148 135 127

95 111 135
141 134 112

663 696 671

01,46103182,92206354,38309535,84412717,30515898,766190610,22722211,68825413,14928614,61031816,07134917,53238118,99341320,45444521,91547723,37650824,8375426,29857227,75960429,22063530,68166732,14269933,60373135,06476236,52579437,98682639,44785840,9088942,36992143,83095345,29198546,75301748,21404849,6750851,13611252,59714454,05817555,51920756,98023958,44127159,90230361,36333462,82436664,28539865,7464367,20746168,66849370,12952571,59055773,05158974,5126275,97365277,43468478,89571680,35674781,81777983,27881184,73984386,20087487,66190689,12293890,5839792,04500293,50603394,96706596,42809797,88912999,35016100,81119102,27222103,73326105,19429106,65532108,11635109,57738111,03841112,49945113,96048115,42151116,88254118,34357119,80461121,26564122,72667124,1877125,64873127,10976128,5708130,03183131,49286132,95389134,41492135,87595137,33699138,79802140,25905141,72008143,18111144,64215146,10318147,56421149,02524150,48627151,9473153,40834154,86937156,3304157,79143159,25246160,71349162,17453163,63556165,09659166,55762168,01865169,47969170,94072172,40175173,86278175,32381176,78484178,24588179,70691181,16794182,62897184,09185,55103187,01207188,4731189,93413191,39516192,85619194,31723195,77826197,23929198,70032200,16135201,62238203,08342204,54445206,00548207,46651208,92754210,38857211,84961213,31064214,77167216,2327217,69373219,15477220,6158222,07683223,53786224,99889226,45992227,92096229,38199230,84302232,30405233,76508235,22611236,68715238,14818239,60921241,07024242,53127243,99231245,45334246,91437248,3754249,83643251,29746252,7585254,21953255,68056257,14159258,60262260,06366261,52469262,98572264,44675265,90778267,36881268,82985270,29088271,75191273,21294274,67397276,135277,59604279,05707280,5181281,97913283,44016284,9012286,36223287,82326289,28429290,74532292,20635293,66739295,12842296,58945298,05048299,51151300,97254302,43358303,89461305,35564306,81667308,2777309,73874311,19977312,6608314,12183315,58286317,04389318,50493319,96596321,42699322,88802324,34905325,81008327,27112328,73215330,19318331,65421333,11524334,57628336,03731337,49834338,95937340,4204341,88143343,34247344,8035346,26453347,72556349,18659350,64762352,10866353,56969355,03072356,49175357,95278359,41382360,87485362,33588363,79691365,25794366,71897368,18001369,64104371,10207372,5631374,02413375,48516376,9462378,40723379,86826381,32929382,79032384,25136385,71239387,17342388,63445390,09548391,55651393,01755394,47858395,93961397,40064398,86167400,32271401,78374403,24477404,7058406,16683407,62786409,0889410,54993412,01096413,47199414,93302416,39405417,85509419,31612420,77715422,23818423,69921425,16025426,62128428,08231429,54334431,00437432,4654433,92644435,38747436,8485438,30953439,77056441,23159442,69263444,15366445,61469447,07572448,53675449,99779451,45882452,91985454,38088455,84191457,30294458,76398460,22501461,68604463,14707464,6081466,06913467,53017468,9912470,45223471,91326473,37429474,83533476,29636477,75739479,21842480,67945482,14048483,60152485,06255486,52358487,98461489,44564490,90667492,36771493,82874495,28977496,7508498,21183499,67287501,1339502,59493504,05596505,51699506,97802508,43906509,90009511,36112512,82215514,28318515,74421517,20525518,66628520,12731521,58834523,04937524,51041525,97144527,43247528,8935530,35453531,81556533,2766534,73763536,19866537,65969539,12072540,58175542,04279543,50382544,96485546,42588547,88691549,34795550,80898552,27001553,73104555,19207556,6531558,11414559,57517561,0362562,49723563,95826565,4193566,88033568,34136569,80239571,26342572,72445574,18549575,64652577,10755578,56858580,02961581,49064582,95168584,41271585,87374587,33477588,7958590,25684591,71787593,1789594,63993596,10096597,56199599,02303600,48406601,94509603,40612604,86715606,32818607,78922609,25025610,71128612,17231613,63334615,09438616,55541618,01644619,47747620,9385622,39953623,86057625,3216626,78263628,24366629,70469631,16572632,62676634,08779635,54882637,00985638,47088639,93192641,39295642,85398644,31501645,77604647,23707648,69811650,15914651,62017653,0812654,54223656,00326657,4643658,92533660,38636661,84739663,30842664,76946666,23049667,69152669,15255670,61358672,07461673,53565674,99668676,45771677,91874679,37977680,8408682,30184683,76287685,2239686,68493688,14596689,607691,06803692,52906693,99009695,45112696,91215698,37319699,83422701,29525702,75628704,21731705,67834707,13938708,60041710,06144711,52247712,9835714,44454715,90557717,3666718,82763720,28866721,74969723,21073724,67176726,13279727,59382729,05485730,51589

Q2'16 Q1'17 Q2'17

HRC CRC HDG Plates (NLMK Dansteel)

QoQ

Total -4%

Plates -16%

HDG +21%

CRC -6%

HRC -5%

K t

$ M

K t

K t



2%

23%

18%

4%5%5%
3%

10%

21%

9%
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NLMK Group cost of sales

NLMK Russia Flat: slab cash cost of production

$1,798 m

Iron ore, 2%

Coke & coal, 23%

Scrap, 18%

Ferroalloys, 4%

Other raw mat, 5%

Electricity, 5%Natural gas, 3%

Other energy, 1%

Personnel, 10%

Other exp. & changes

in inventories, 21%

Depreciation, 9%

193 201
230

264
235

31 30 40
78

99

Q2'16 Q3'16 Q4'16 Q1'17 Q2'17
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Consolidated costs Vertical integration effect

Cost of goods sold was up by 28% to $1.798 m 

– Key drivers: growth in sales volumes 

– Stronger commodity prices 

Consolidated cash cost of slabs (tonne) was down by 11% qoq

mainly due to increase of pellets integration effect

$/t
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Address

IR E-mail Address

Phone Number

40, Bolshaya Ordynka Str., Bldg. 3

Moscow, 119017, Russia

. 

st@nlmk.com

Office: +7 495 504 05 04; Mobile: +7 985 760 55 74

nlmkonair nlmk_group nlmk group

Sergey Takhiev

Investor Relations

COMPANY IR CONTACTS


